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What We Have Collected So Far

• Land in Farm

•Crop Acreage, Production & Cash Sales

• Livestock Inventory, Removed & Cash Sales
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Production in Sections B & C
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Market the 

Commodity

Store the Commodity

Asset in Section J, Item 3

Cash Sales

Sections B - C 

Contract Sales

Sections E & F 



Sections D-H
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•Contracts, Accounts Receivable, 
and Direct Sales 



5

•Sources of Income?
•Commodity Sales
•Cash Sales
•Contracts

•Accounts Receivable
•Government Payments
•Other Farm Related Income

Gross Farm Income



Contract Production

•What is a Contract?

•Why do we use them?
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What is a Contract?

•An agreement
• could be oral, but usually written

•Reached prior to harvest or end of livestock production cycle

•Sets a commodity, an outlet, and a compensation agreement

7



Contractor vs. Contractee

• CONTRACTOR: Respondent pays another operation to 
produce crops, livestock or poultry under an agreement.
o Section D

• CONTRACTEE: Respondent produces or markets a 
commodity under a contractual agreement with another 
farm or entity.
o Section E

•An operator may be Either or Both.



Why Contracts?

•Operator

•Management Tool

•Reduce Risk
•Shift risk from self
• Less uncertainty
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•Contractor

•Management Tool

•Reduce Risk
•Ensures Supply
•Consistent Product



Contract Scenarios
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Section D: Operator is a Contractor
e.g. Other Operations Growing, Feeding or Raising Livestock for 

This Operation

•Operator is a Contractor
•Operator is paying someone else
•Commodity remains as asset of the selected operation.

• IMPORTANT: Any livestock, sales or expenditure data are recorded in 
this section are not recorded anywhere else. 

•Examples?

$$$



Section D – STAYS IN Section D…do not report it in another section.



Section E: Marketing Contracts

•Operation owns commodity 

•Contract sets payment terms 

•Contract sets outlet for marketing
•Where is it going?
•Who is taking it?
•When? 
•How much?

$$$



Marketing Contracts
Example: Corn, note - column 3 = 1

Corn                6         1

x



Marketing Contracts

•Key Points
•Delivered
• If partial payment was made
•Check Accounts receivable

•Price per unit 
•Closely linked to market values

•Most common in crops
•Some livestock

•Operator bears most of the production risks



Marketing Contracts

•Common Commodities: Feed/Cereal Grains, Milk, Fruit & Nuts, 
Vegetables, Potatoes, Hay/Silage, Others?

•Common Errors
• Incorrect commodity code
•Duplication with cash sales
•Marketing charges 
•Off-farm storage
•Should be a production contract



Section E: Production Contracts

•Contractor owns the commodity

•The operation grows it

•Contractor often provides inputs

•Compensation is fee-for-service
•Grower is providing a service rather than selling a product 

•Fee is a small share of value of production



Production Contract
Example: hog finisher, note - column 3 = 2

Hog finisher       809       2

x



Production Contracts

•Examples
•Broilers
•Hogs
•Replacement Heifers
•Processing vegetables
•Turkeys
•Crops for seed



Common Errors:

•Unit codes
•Need agreement for quantity, price/fee

•Dollars and Cents
•Record to the nearest cent (._ _ )

•Revenues/Fees received
•Not always quantity times price (or unit fee)
•Payments may lag
•Differences should be represented in accounts receivable

• Look for double counting



Section F - Accounts Receivable

•Why do we need accounts receivable?

•Note structure



Corn                6        1         26000        04                    3   25            50000

x

28000
28000

34500

26000 x 3.25 = 84500 (84500 – 50000 = 34500)



Section G 

Direct Sales





Sec. G - Questionnaire
•Please be aware of includes and excludes.

• Item 1 - Sales are split out Edible and Non-
edible Products by category (Consumers, 
Retail markets, Institutions, and 
Intermediate markets).

• Item 2 – Include marketing expenses 
related to products reported in Item 1.

• Item 3 – Questions pertain to the sale of 
processed/value-added products.



Sec. G – In conclusion…

•Please be aware of what types of direct sales and 
sales to intermediate markets you may see in your 
area.

•Sales in Sec. G should appear elsewhere on the 
questionnaire.



Section H 

Government Payments & Other 
Farm Related Income



Purpose
•Complete accounting for all income sources
•Measure and report the diversity of participation in government programs
•CCC loans
•CRP acres/payments
•Federal, State or local farm programs
•Custom work
•Machinery sales/farmland sales
• Insurance payments
• Income from royalties or leases associated with energy production
•All other farm related sources of income (item 3i). What was it?



• The Commodity Credit Corporation (CCC) is a Government-owned 
and operated entity that was created to stabilize, support, and 
protect farm income and prices. CCC also helps maintain balanced 
and adequate supplies of agricultural commodities and aids in their 
orderly distribution.

Commodity Credit Corporation (CCC) Loans

•Any time before the final maturity date of 
the loan (9-month period), the farmer may 
repay the loan amount plus any interest 
that has accrued.  If the loan is not repaid 
by the final loan maturity date, the CCC 
takes title to the commodity as full 
payment of the loan and interest charges.



Government Payments & Other Farm Related 
Income

•Combined “federal” and “other” insurance payments



Government Programs
• CRP: https://www.fsa.usda.gov/programs-and-services/conservation-

programs/conservation-reserve-program/

• EQIP: 
https://www.nrcs.usda.gov/wps/portal/nrcs/main/national/programs/financial/eqip/

• CSP: https://www.nrcs.usda.gov/wps/portal/nrcs/main/national/programs/financial/csp/

• ARC/PLC: https://www.fsa.usda.gov/programs-and-services/arcplc_program/

•
MPP: https://www.fsa.usda.gov/programs-and-services/Dairy-MPP/index

https://www.fsa.usda.gov/programs-and-services/conservation-programs/conservation-reserve-program/
https://www.fsa.usda.gov/programs-and-services/conservation-programs/conservation-reserve-program/
https://www.nrcs.usda.gov/wps/portal/nrcs/main/national/programs/financial/eqip/
https://www.nrcs.usda.gov/wps/portal/nrcs/main/national/programs/financial/csp/
https://www.fsa.usda.gov/programs-and-services/arcplc_program/
https://www.fsa.usda.gov/programs-and-services/Dairy-MPP/index


• Item 3i: All other Farm Related Sources

•This is the “Catch all” category!
•Be familiar with all the items that should be 

recorded in this category.

• Item 4: Largest Portion of Gross Values of Sales

•Select a category 
•CROPS – or – LIVESTOCK
• In the Operator’s Opinion



Information supports ERS research and policy analyses



Questions?

34


	Slide 1: 2023 Agricultural Resource Management Phase III   Sections D-H  
	Slide 2: What We Have Collected So Far
	Slide 3: Production in Sections B & C
	Slide 4: Sections D-H
	Slide 5: Gross Farm Income
	Slide 6: Contract Production
	Slide 7: What is a Contract?
	Slide 8: Contractor vs. Contractee
	Slide 9: Why Contracts?
	Slide 10: Contract Scenarios
	Slide 11: Section D: Operator is a Contractor e.g. Other Operations Growing, Feeding or Raising Livestock for This Operation
	Slide 12
	Slide 13: Section E: Marketing Contracts
	Slide 14: Marketing Contracts Example: Corn, note - column 3 = 1
	Slide 15: Marketing Contracts
	Slide 16: Marketing Contracts
	Slide 17: Section E: Production Contracts
	Slide 18: Production Contract Example: hog finisher, note - column 3 = 2
	Slide 19: Production Contracts
	Slide 20: Common Errors:
	Slide 21: Section F - Accounts Receivable
	Slide 22
	Slide 23
	Slide 24
	Slide 25: Sec. G - Questionnaire
	Slide 26: Sec. G – In conclusion…
	Slide 27
	Slide 28: Purpose
	Slide 29
	Slide 30: Government Payments & Other Farm Related Income
	Slide 31: Government Programs
	Slide 32: Item 3i: All other Farm Related Sources
	Slide 33
	Slide 34: Questions?

